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Documentation of procurement procedure
	[bookmark: Text1]Project no.:  	G-018085-001, I-018085010000 (30%), I-018085040000 (70%)
	Transaction no.:       

	Project:  	        Transparency, Integrity and Accountability Project II
	Country:  South Africa

	Estimated cost in local currency:  ZAR 983213,00
	Estimated cost in euro:       

	Subject matter of procurement:  Support for youth programme on anti-corruption



	ONLY in case of procurement of materials and equipment: 
|_| neutral specifications
|_| non-neutral procurement specifications
Justification for non-neutral specifications:
     



	Type of procedure:
|_| Public invitation to tender (no negotiation)
Legal basis: application of Sections 8 (2) and (9) UVgO mutatis mutandis
No justification required
|_| Limited invitation to tender with competitive tender (no negotiation)
Legal basis: application of Sections 8 (2) and (10) UVgO mutatis mutandis
No justification required
|_| Limited invitation to tender without competitive tender (no negotiation)
Legal basis: application of Sections 8 (3) and (11) UVgO mutatis mutandis
Justification:1 (only required for procedures above EUR 20,000)
     
|_| Negotiated award with competitive tender
Legal basis: application of Sections 8 (4) and (12) UVgO mutatis mutandis
Justification:[footnoteRef:2] (only required for procedures above EUR 20,000) [2:  For procurement up to EUR 20,000, negotiated award procedures may be used in accordance with No. 1 lit. b of the special agreement to Section 5 (2) and (3) of the General Agreement in conjunction with Section 8 (4) No. 17 of the UVgO.] 

     
|_| Negotiated award without competitive tender
Legal basis: application of Sections 8 (4) and (12) UVgO mutatis mutandis
Justification:1 (only required for procedures above EUR 20,000)
     
|_| Directly awarded contract[footnoteRef:3] [3:  For the procurement of services with an estimated value of less than EUR 8,000 or procurement of materials and equipment with an estimated value of less than EUR 5,000, direct orders may be used in accordance with No. 1 lit. a of the special agreement to Section 5 (2) and (3) of the General Agreement. Please note: Until 31 December 2025, the value limit is EUR 15,000.] 

Legal basis: application of Section 14 UVgO mutatis mutandis 
|_| Negotiated award without competitive tender (with one tenderer) / Direct order
Legal basis: application of Section 8 (4) No. 9-14 and Section 12 (3) UVgO mutatis mutandis
Justification: (always required)
     
|_| Call-off from framework agreement 
Agreement no.:      
Legal basis: application of Section 15 (3) UVgO mutatis mutandis
No justification required



	Kathleen Lindner, Implementation Manager, 1300

	Name, function, OU, date









Notes and guidance (please delete when completing the template)
1) Translation of the UVgO: 
UVgO ENG
2) Relevant P+R rules:
112, 113, 127, 129, 137
3) Guidelines and explanations
Explanations of the procurement procedures (pages 3 and 4)
Explanation of the basic principles of procurement law
4) Guidance for justification of negotiated awards with/without competitive tender in the procurement of services
a) Section 8 (4) No. 2 UVgO
According to Section 8 (4) No. 2 UVgO, a negotiated award with/without competitive tender is permissible if the contract cannot be awarded without negotiations due to its complexity or the risks associated with it.
This is particularly the case if the service cannot be clearly described in terms of content or methodology. This circumstance exists if the contracting authority can only specify objectives and framework conditions, while the contractor must first develop the specific solution. The contract is thus creative or conceptual in nature, and the results depend largely on the contractor's approach and methods. In contrast, a service can be described to a sufficient degree if it leads to a fixed result when using specified methods.
Consulting services in development cooperation regularly fall under this category. They are usually complex, interdisciplinary and context-dependent. Although the client can specify the objectives (e.g. improving institutional capacities, promoting certain sectors), the specific implementation methodology depends on the contractor's analysis, expertise and experience. Therefore, the concept, methodology and composition of the team must be agreed upon during negotiations in the procurement process. It is not possible to draw up a standardised service description in advance, which means that a public invitation to tender would not be appropriate in this case.
b) Section 8 (4) No. 3 UVgO
In most cases, negotiated awards without competitive tender are justified under Section 8 (4) No. 3 UVgO. This states that ‘the nature and scope of the service, in particular its technical requirements, cannot be described so clearly and exhaustively prior to the award of the contract that sufficiently comparable tenders can be expected’.
That is the case for very complex, creative or innovative services which mainly depend on the specific knowledge and know-how of the consultancy / consultants. Consultancy services in development cooperation are complex, technically demanding and often dependent on the specific project contexts in the partner countries. The requirements cannot therefore be described in such concrete terms that several comparable offers could be expected.
In addition, many projects require specific expertise, regional experience and a deep understanding of local conditions, which few providers offer in combination.
To illustrate, a justification might be worded as follows:
This is a complex service with highly technical requirements in the area of [please specify] in the context of development cooperation with a limited and known market. Due to the complexity of the service and its requirements, as well as the necessary expertise of the tenderers, sufficiently comparable offers cannot be expected and negotiations may be necessary.
c) Section 8 (4) No. 4 UVgO
If a public invitation to tender has been unsuccessful and a repeat tender is unlikely to produce a different result, a negotiated award without competitive tender may be justified instead.
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